
     Listing activity also slowed in June, following the 
typical seasonal pattern.  Despite that, there were 
enough new listings to increase inventory.  You 
could see that in the 1,102 new residential listings 
submitted, down 13.4% from May, and down 10.6% 
from June 2018.  Yet in spite of  those declines, at the 
end of  June there were 2,572 Active Listings 
available.  That was up 4.3% from May, up 11.6% 
from June 2018,  up 28.8% from June 2017 and up 
21.7% from June 2016.  That was a lower level of  
inventory than in any year between 2006 and 2012.  
More significantly, there were just 1.25 new 
residential listings for each new pending residential 
sale.  Furthermore, based on the number of  closed 
residential sales in June, there were just 1.93 
months of  standing residential inventory available. 
     Average prices continued to increase modestly in 
June, as they did all Spring.  For example, Average 
Sale Price-All MLS was $397,985, up 0.6% from May, 
up 3.3% from June 2018, and up 14.3% from June 
2017.  Median Sale Price-Residential was $372,500, 
up 0.7% from May, up 3.0% from June 2018, and up 
12.5% from June 2017.  That was also up 40.3% from 
the previous high in June 2007, and up 106.9% from 
June 2011, which was the low during the downturn.  
And the average residential sale price was $402,700, 
down 1.8% from May, up 1.8% from May 2018, and 
up 11.6% from June 2017. 
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JUNE 2019  Change 
from        

June 2018

Active Listings 2,572 11.6%

Solds Year To Date 4,409 -3.6%

New Closed 
Residential Sales

796 0.0%

New Pending 
Residential Sales

881 -1.0%

Average Days on 
Market-Res. Solds

48 26.3%

Average Sale Price- 
All MLS

$397,985 3.3%

Median Sale Price-
Residential

$372,500 3.0%

     June was another good month for the Clark County real estate market, and even though activity slowed a little, 
that was consistent with the typical seasonal pattern.  You could see that best in the 881 New Pending Residential 
Sales submitted to RMLS, down 2.5% from one of  the best Mays in recent memory, and down a statistically 
insignificant 1.0% from a good June 2018.  In fact, it is interesting that since 2005 the five best years by far for new 
sales activity were 2015 and following.   For example, in June 2016 there were 930 New Pending Residential Sales, 
and in 2017 there were 912 New Pending Residential Sales.  The other years since 2015 were all within 1.5% of  each 
other, and June’s new sales activity was pretty typical.  Yet despite that good new sales activity, strong closing 
activity caused the backlog of  pending sales to shrink 5.6% from May to 1,532.  At the rate sales closed in June 
that still represents 1.92 months of  closings. 
     Closing activity in June improved slightly from May, fueled by the strong new sales activity in April and May.  
You could see that reflected in the 796 New Closed Residential Sales reported, up from 795 in May, and 
surprisingly exactly the same as it was in June 2018.  Still, New Closed Residential Sales were down 8.4% from June 
2017, down 1.9% from June 2016, and down 6.4% from June 2015.  Despite that though, closings were much better 
than in any other June since 2005.  Furthermore, at the end of  June there were 4,409 Solds Year To Date reported, 
down 3.6% from June 2018, down just 2.0% from June 2017, and down 3.6% from June 2016.  Even so, Solds Year To 
Date were much better than in any June between 2005 and 2015.  

     The pace of the market in June was a little more relaxed than it had been in March, April and May.  That, and 
the increase in inventory makes this feel like a market that is continuing to normalize.  In fact, there are some 
segments in this market with enough inventory, particularly in some of the higher price ranges.  Yet there are 
other segments in which inventory is still very limited and where demand continues to be very strong.  In those 
segments it still feels hot, somewhat like the Spring of 2016 or 2017.  And despite the increases in inventory the 
supply overall is still very constrained, which continues to limit sales in those hot market segments.   So we still 
need more good listings . . . 
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